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[ |
HRAN1TAsIAUAT shelamon theddanann
(Brand Manager) (Advertising department) (Marketing Research)
saunulansun fheduazanisune
(Ad Agency) (Sales Promotion)
Hapnsmandudn theaanuuuLssasius
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11 Belch and Belch (2009, p. 74)
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3. NMTULNAIUARIARNNANBIUSNINUIZEINIANART (Demographic Segments)
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5. FUspNNTUNATELTRNLFEMBgNAN (Perceive the Company as
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6. Fandnusdmyniusegniuazliinoudnfyieuanae (Feel the Company is
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@519n19940 (Awareness) AlansIAuAT AuAn waziBnisliiuiu

=

1.2.3 Tawosnuuugsiaggana (B2B Advertising) dlnsnezesnisiamun

UszinnBd 3 E lulnwangsiandpdmiiasisaliisnisitenisanliugsnagnseniia 19

B3 d‘ | 1 v =i 1 4 % k% =3 d‘ Y oa
genanflunguilmnneaziauiadnndd wisiesnsdeiduauaznisiiznisinanndgusing
il dwfudelamniuugsiagesia azued fusuissasnguidiwang wndlunguian

% o e | 3 o o %
wnena Hlaeania lU I Bne wilswonuuuiernululusdafinensyiunisune aawung
FIS9 ¥IBNITAINALANIGTARALLANZANNTY
1.2.4 NMIlaENe9Ans (Corporate Image Advertising) NMslaEMNBIANT

azifiuaduayuiBENuInndAusuTeiinig wiazillunisaseuasinenindnenl
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2. NrdLdINNI9Aanm (Promotion)

Percy (2008, p. 103) né1991 Nsdaddunisaaisiaudoulnniaziindedens
gaL@3NN197918 (Sales Promotion) %'\1Lﬂumaﬂa:ﬁuwLﬁmmﬁy@umﬁuﬁﬁu%to”mﬂmﬂi’ﬁ

31994 (Reward) wisadtyayn (Promise) Nilinguiilvnny faflunisaalauaziiiumaiia
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o 1
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| a ol K ¥ 9 [V o =l Y
dudsunisaninaodasiuisaseesan (Time) WHun nsnszfiulifiausiuiluszerdu
2.1 TnpisrasAreeni1sdadsunITmas Percy (2008, p. 103) NA1997 Aang
dULARausan1e (Sales) ran13LEns@uAT (Brand usage) Tuszeizdu (Short-term) ¥an
o ' -] 1 =3 = 1 v kY %
NA13041RNFINANTUBIAIINNNTELE NIRRT A Permovere Wiladn A9 lddnantin
(Move ahead) Naadsnisnsediuliiifiaauidaauulasfinonii

2.2 13ANIBINFEUEINNTRAIA Percy (2008, p. 104) Na1397 wileld 2

2.2.1 nsdadinnismatauuuliisnadariuiviule (Immediate Reward
. Ny o o qv o o o - o
Promoations) aridaiauatiusadaliiunlugiuuunisansind aedunueesndy iansesy
GV REIEEIGS
2.2.2 NNAUARNNITARIAAIEMAY (Delayed Reward Promotions) sinaz 14

SugsnuReanauazldsunatselomd ani nudnwiiu daiauamuEu luadaianda

exze

2
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3. nnsrEsuAeLAAA (Personal Selling)
Percy (2008, p. 136) NA1991 NM31eHIUASLAAAA T NNE M TRIN 9T ERN Y
WIN9ME (Salesperson) WIBNITILULILZINAGE5NA (Business to Business) T31uA213

Hwasansaneinuyana Reguuuunisdeaisnisnanaiidiudin1sdesiaans (Message)

o

Tnemssaninnasaanalidanguilmang uszaislenianstiufduiusiunguidiune

q

useypna

3.1 dppuseasAreInsunaliuaayAAa Percy (2008, p. 137) Na1991 ABNAS

¥ a

a79mutulauazitninnla @ iuiuitn AfazadeduA a0 UN1388 8130195870
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dl k% s d‘ a 9 as = dl b4 ¥ @
sULLILRY AUAIA1T (Message) NiAinann1snszfulne nineuneiiiedsnanissan

i
1 = =)

(Awareness) uaza31aviduns (Attitude) THiinTuiUgnATlE FeiAsastiodszinnnisly
WinuEaNsa iU ausaans (Message) 14 Wialdinnsdeansidintanguitivune
v
IFanTiga
3.2 dsznvnisanaiudeypne Percy (2008, pp. 137-138) naaduiials 2
wuy MAwA
3.2.1 N385 (Passive Selling) Wiunnsunefenfeadsraunisalizubiv

1esfiistnAnazacuANInefising 1w nsaeduiitdanyialyd (Regular Retail Seliing)
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WAZNNSTINYULLLEITATIUIALAN (Small Businees Selling) BefjiBinaavanduiszaunisainay
nsrpaWlafansesIniign
3.2.2 mm’mﬁqg‘ﬂ (Active Selling) “ReRdaIiuNIsEIans (Message)
WedpnUszasAnienisaaialanBusiun1saaInniingIueng (Salesperson) siaanniiuia
winunauar§iiinedsazfiansianiasuiayaiaznisaruananiunisaisniu
o s v ] dl =4 d{‘ = = o o o
Amfupnulaufiaureinisinaniudeyans Aen1sdeatsuuLntiduiuiaes
, 1 o 2= o = o/ di
N9 (Two-way Interaction) tuntineuanegiising Inanineuaeilentaardiunlasy
Fapanu (Message) Waldin1sdeansadiulllffe R wazilanaanduinsondog ws
% dwc.fd i = o o 9 0'
AN IR B URANRAE NI TMNNAN N UINBURIIAL 21AATTNHIANYNHRIAN LA
(Consistency) Tun1saaans il
4. mMeUszandusus (Public Relations)
Percy (2008, p. 139) N&1991 N9UF2INAUNUS AZHUN1TLEF AT N TNAN DS
(Image) wazTaLAd (Reputation) 18989ANIAEN1TINMEULAZNEN 1N BE 19FAatTia e
a519AETan waginmAnN e a9 lataiuuasfusndnsesAnaiuanans e
wazAI51 T URR LT I ATuIeY
4.1 danisraanradn1aUse s duius Percy (2008, pp. 139-140) ARaTLALY
AYNFAlATNLN (Positive Attention) @519n wanwalidanan (Positive Image) uazufile
¥ = @ = o
AN laRalBvniEEndszauiloymn

o

4.2 1lsinnaeanistszandusius Percy (2008, pp. 141-142) Na1991H 619

=

L% o/

421 Uz fURUS N RN INANHDIIRIRIANT AF1IANNENNUSN AL

a15190uz wazAlapauiinlaiafienaavifinlu faanistszendliiasasiiesing 7 wuila

@

nsUszandunug 1 Mnslasainszanduius (Use Advertising as a Aublic Relations)

virn RanssudiAe (Special Events) 4% win1aazyinanueg1eraiiealdszazinaiuiundn
4 a <

\AraeNalsTINTRU

4.2.2 nN9UszandunusITannsnane (Marketing Public Relations) 1wnng

i
o ar o o

dszduiusinendeatvayuingiszasdnianisnanalagnss Geaziiunisaeansnig

=1 = v = o =
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1. A13859ANNRURUEA LR (Media Relations) Aan1ssnEn A NgNwus

o

neiude (Media) nasvinliulaléidnifdnaslffuntsatuayulunsmeaunideyaeing
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2. Msdnansesdns (Corporate Communication) WlduaAn1sTasanessng
(Corporate Advertising) uazdaansiaemsalie fafjiidouliidanidereseg Anawintiy (Direct
Communication to Specific Stakeholder Groups) wsisnnBannsdeansnaluesdng
(Internal Communication) 111 aAUN8919 (Newsletters) #agl

3. nsulug{ariugi (Sponsorships) Uazfianss (Events) luaudens

mimmmﬁ@mmﬁu%ﬂmmq Tnasjshlfanguidhvsnadrwgiuuunadugaduany

&

ﬂ“«mi‘i‘ﬁJ‘ﬂﬂLU@\‘m@\‘i walugdnnanssutlszduiuinienisnaiatuies

Yo

4. n5li919 (Publicity) Aan1sUszadunusnienisnain arailanldans

|
4 & oy o

(Not free) uslllgfiuyuaenuiiase (Actual Media Cost) nd19Re ufiunuainneasg
ANNFNNUFALRBNI AT

5. NM9RaIANINAN (Direct Marketing)

Percy (2008, p. 153) N&1191 NNAANANIAT (Direct Marketing) ARSZULNNG

Ay e o wa e - o <&
nisnaanassnanszulnunssefienazsaiunansynuannigald wazariinisantiuin

)
v

NeafugnAsAnanIn (Potential customers) ierilugauieya (Database)

Y

5.1 dRn1satAreen1TRaNAnIeng Percy (2008, p. 153)3JLWMMW§L‘1JM
EQ U’&’]ﬁ‘i‘“’ﬁllllﬂﬂ@ (Individual) m@ﬂ@'wmm (Individual groups) ) TN AN2AE L AL
b SugnsuuLiunTule wax Lwalummmu (Feedback) umﬂﬂmﬂmmms(l\ﬂessage Tu
AUNAR LL@:”L%@:UUﬂWu’um;g@ (Database) LW@ﬁmmmmsmmumﬂﬁu (Track Response)
%ﬂvfuﬁ'@mmuﬁunu (Cost)
5.2 sUMLLNNSAAIANIRASS Percy (2008, pp. 158-161) Hads el
, A

5.2.1 aaruemN (Direct Mail) AB3aNNTA9AN TN mmmmjuu@:ﬁmm
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MuFauluinisanzaanguidmung TTinsut iR saulElaunss wazinnsRans

o .o - e \ ol
ANNNTNAILANTNAINTTAY BN uazesflsznatau o lunsdeanslin

5.2.2 n1epa1anaabng (Telemarketing) edwiiflugunsaingniiaunlddu
Aanssun1zaatan19railuatinanin e nednwiitudsnnsidzaonaudunisnans
naina llgangauivsnaedsneuiaansiuszuninganu A (Telecommunications)
mfmm@uﬂgﬁuwumvwﬂmﬂnhm*mmmmmmaﬂmlmmnfuu AnTarEnnsTidarenis
Snsdunuanlidnendon etdlsfmunismananalng ldwmanziauinfis fufacld

NsNeaTiK (Requires Visual) iiadd1amuidnla
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5.3.3 @BNIATU (Mass Media) ARaNFNALAUTLNITRAIANIMS

1% %

(Direct Marketing) #nunsoun Ll luwnnduansesen dunisissnszfiuiaznisandngula

1t
= = =l

Tunsteluszdtgs (High-involvement) 1uzidedu 4 11w Ang Niemhrenisufndeliann
] as A 4 Y 1 . =Y caly =l aa I3 as =
WNZEUFUFAUANAN LHAZINANNSRALANEY duniiiaeiunidenAannuiniu Azl
4 e 4 A v o4 - o 4 o
N199 LA KT UM ATLA eI NN atNAzad wazdanresineansiiuaanianz
1 ¥ v ' o & = &
nguilnungldananmisdanad
5.3.4 AouUUNURANTUS (interactive Media) Fauvuitliduiusiiaann
¥ v dd‘ IS ] ¥ Qy o =y
pnnfinantimnamalulagdeivategluuy i sranisdetlmasineiadluewidng uaz
N3 awnasian (Internet) waz@alud (New Media)
dy/v = d. = =y % dl =l dl =
wananifeiliAresdieiaaineizaunisnilugusiAseaiiedesnsn1snannan
1sznnnile Tael Duncan (2009) Maaaziaenly Aetl
d’ = = 9 & N .

6. wAsaNHamNaTNLszaun19nd (Experiential contact)

Duncan (2005, p. 606) na1941 uaruaniunsedhanguivnneiidiaund
UsraunnsnisaniumsduAn (Brand Experience) If AaiulAsesiaideaiatlszaunnsal
(Experiential Contact) aufluqanitlalinguiwunalidisyaunisaingadaniunansss
PAHN9N1TARA (Event Marketing) JUMLLAMWN 7 waziinliifaans (Message) 7115
wnndBanauanla (Attention) arnngugnétiazngugninluewian udazdaeaiig
uansenulUeaviALAR (Attitude) WATNEANISH (Behavior) paanguiuangld d1usu
sUuunaasRanssuilA®M19N196a19 Duncan (2009, pp. 607-621) na94n deg 3 Uezinm
15

6.1 NanssufiAn (Event) Hl5Weas1eaansenudinuaanuineadeas (Involving)
[ % [ ¥ = = i 2 o 2 ¥ = = Y
fungauilnung uasiinafadenainanisanan 4519useaelals mgzfanssufiAnianuy
% (% o’ 9 e ¥ ¥ ] b 1 d’: % U
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goulugiAanssufiAnazsaaLngu T NuuN L AINIFINATUAUINNNITAAS
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(Positioning) #3aLL/AEUAILMUINIIN19ARA (Repositioning) THngulInuunesLs

al
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6.2 niallugatiuayu (Sponsorships) nsiflugiaiuanu (Sponsorships) Ag

'
! <

N9ALALLYIINTRULABIANS YAAA WiaNanssusie o e liRideusaninauniTaiaes
294MT1dUA1 (Exchange for Brand Publicity and Association) Taendinldfigdausqu

(Association) fiUa4ANs yARA WTaNAnsgHMauRNemUszifulunIsasIms RuAl i
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dsngunnguiimangls du aduayulasanisdesing o) (Media Programs) Aanssuiiie
(Events) auuayusayana (Individuals) afuayunay (Teams) YszinnAviamia < (Sport

Categories) (1w

1% A ¢

6.3 N19LENN9QNAT (Customer Service) NM9LEN1TQNANA @mumuﬂgmwuﬁ

[ |
a A A e Y

fugnénieaiisUszaunisaliausunsAuklufionieiia wasiludefiyniidnfeii e
pouduesnuanfsresfisinalineufusensdusn nisinsgnAdunisieaisans

. R d‘ % as o v dld =l = % [l
N (Two-Way Communication) S4Ra8N ALWUNITUYNATINA NN WNLTAITYNAIDENT
& e A a as ~ ~ ¥ v d. ¥ ~ =
43943 U amatansualUALWANTIMARNIBUHEINIHEAT YN IR ATA HA9IH
ALAINALNEILINNIIANIIA 9159 Lamanaadnuldla
7. wunAniresdalud (New Media)
Roger (8190911 neyawn ufiamn, ARk Aude uazl s annTiniuug, 2543,

P91 101-106) Do alulatinisdeansiuy (New Communication Technologies) YEG

| 1
A A

dalusd (New Media) 91 Sumplulafviededian ‘S’luﬂﬁliﬁﬁﬁﬂ’]m@ﬂLﬂ?ﬂﬁlu?ﬂ@gmi’mm&‘
Lug118eALAnueunnllgauiIuaumnn (Many-to-many Basis) tusyuunsdieansiny

BN AT LM FobR

Percy (2008, p. 125) Haudn aelud Aeddmuiniseeenisdenevdaninu

(Message) N1srnauasiaaindnes aw e Anaeulng wazAenindasunlaesige
Tiiuaianfeunatauesszndnifuasuardeansliunnau uinszusunissinsedeans
e a t = ar dll dll clz

fansBNEtuRaiudean ) ol

Green (2010, p. 1) Aelud AedsnsdearsluusasiutugUnsnifidousiels
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FUANNUANANNTENINAaIALAZAa 1 (Old Media and New Media) Green

1
4 (9

(2010, pp. 187 — 188) N&1291 @AM ABNNTUNINITANARWATY N MSINY IsviAtuas
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A (Broadcasting) eildnmraiiluiieandniazandanisdnna ansehde ludls
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Austin and Pinkleton (2008, pp. 332-335) nan991 dumaiidmiluasilsznaundAnyngn

9

v
] o/ o’
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fumadindalavinaseninuAndinespuatnalieez @Aty (Significant Effect)

7.1 Bumesisin (Internets) Brown (2009, p. 7) Na1991 duwmaiiiin huwaseeile

&

= a = o w g VA o a oy -

zﬁ@mﬁ“wﬂ’l’ﬂﬂ@LL@ZNF]’J’IWBU%@HN’]ﬂ‘ﬂuﬂ’m@@mLﬁmiuﬂﬁm ﬁ@ﬂﬂq?N@NN@qULLW@WW@?N
l &£ o v ¢ ¢ tal ¥ dy 1 o =

(Platforms) EULLUUI‘WN °'} @Q‘quﬁ@uLV]@?Lu[ﬂLWN@??O?@ﬂqULu@ﬁqNqu'ﬂﬂi‘l’? HIN LA AT

tﬂl ¥ &K Ya & 1 A cﬂl dﬂ
mwmmuim {N’]N’]iﬂlﬁﬂ’mﬂN?Uﬂ’]?lﬂ@ﬂﬂﬂﬁ@’]ﬂﬁ@’m aunsnlanauaeansuanilasu

a

pnawlasaniule usiuiiastszgy (Forum) dnadulas (website) uazrudans
wsedne (Social Network) iiuiaAsaadiadssaduiuiuas ingsnssunianisRu
(E-Commerce)

7.2 dulas (Website) Keller (2003, p. 194) na1941 nagndidulas (wWeb

=

Strategy) HudeantanfidalinFau Saonudluniunin (Physical) w@iauase anunsaline

o ©

o3 at1981 946 TNT 8N NTARMENBLLLYTNTS (Integrated Channels) 4113

gnAlutlaquiunudniinisdageduindiudeanisesulan uwilddndsndeuinassluanan

v
o as

Indipevagionnss aaiun1sldivlofsteduomisieans uazdamisdnaimine

(Distribution Channel) SnuanssnEnicaaiulss Scott (2010, p. 38) N&1991 LU (Web)

s

wBaulifuiies (City) WasTineaulaid (Online Life) L'T_Iul,ﬁmﬁﬁﬂf]ﬁuwuﬁﬁiﬂ ulEdne
151 (Site) ViefuTgea SR Reuwionuutingy (Storefronts) i1 BLUE (eBay) BiNTaw
(Amazon) 116

d1usuraatnansl®iules Scott (2010, pp. 110-111) na1an Vulzs NRDC
(The Natural Resources Defense Council) daluesAnsiedaundansydUTiR s9nnal
Aulad NRDC azpsauagammlszifudauanieniiniaueiiewn (Content) e (Audio)
La¥aAla (Video) Hufan (Blog) WiuesAlsznausandannnliiudanines (Blogger) Tae!
unsnszaediayaeantluasdfilingn (Activist) aanngusnasulsuls (MySpace
Generation) wasiuanudulas NRDC ﬁﬁfmqmmmﬁq'@ﬂ A ulaRdinnsSuansléna
San1dnuannds 1 Erusu dusuansnenziulesia Julad NRDC nandn pesiinasld
@ (Colour) 11alh (Logo) 1¥Waus (Fonts) LAZNITRaNULLRITIINg e Timana
AREARUTITLLILINSS AN T (Content-management Systems) lid1eunin1slsuLss

(Update) snzilianipedaudAty asarsiinsairaiianisaniuyndie i dhasouny
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Tenen (Agencies) fneeanuuui bl (Stylish Design) wazdagiannseing
A ooy & o =y al
(IT Departments) WaliladlemuazdsnineeunsilenNimunzas
7.2.1 wannasasadulasag Scott (2010, pp. 111-115) na1997 WBulas
o oo o ] Qlw
pasHANEzAase lUl
o v & o ) @ L
Fasnnenanmszaulan (Reaching a Global Marketplace) Aulasiasg
2 4. y o o A y . 4 Ca e gy
unanIanedesniaisessrezn1slunisdeans lnenaeainisaeansuiuaumaiin i
Tannafazdinienanaaunaluajuinung (Huge Market) lnaiennzaaianiauantszinea
Tdsaaflavdindaeiuld (Putting it all together with Content) fn1fluesdng
|dld = 1% o = dl ' =Y .
ualuninaens@uan snasidymizesaainiansdaminitssing (Geographic)

nE1 (Language) WaznN19a519enanenieesnsdusi uanisudsiemavlgfanuan

| 9
s A

wnunegapsailufiasiiiuladaesasdng (Corporate Website) NNlian1asynATIAWAY
fauiufan szgnAnfinasndudignninetamianlaeanduiuissndaen ey
= % dl =) = 3 a o
AuAn TORLITBIRTAUAINATLTEN
Bulasing duAatzannndimalulat (Great Website, More Art than
Scienge) iann (Content) NaziauasiesiiansaNtiAn lanLAuwazARNNAzUAA (FTaylé
o = o & g & =2 9 [V Aol
Auaa1insiminuninifesouilont n1saaneInis aefeslfiau 1an wmalulagha
asdluraniuariall aziiulédrldferlsgneclafinlunisairadulesd asdnsannsam
ada dl ] as s Q/dg/ '8 % s as
SonnsuenizesdAnyllds e lffaisn1sanizsia
7.3 dspnAzatng (Social Network) Brown (2009, pp. 50-52) na1941 A
< 1 < A 1 :j |d’ dgj v o = a9/ Y- = dl
zatudluiAredneananlafusiBadiuglngsiallaudasuduiug uazlinenind
prauAgNnisaaanshiialan dsauAradnaazasauaguguauaaulal (Online
Communities) HaxFniixaIuaunsiininIuyndu dvauiaradeleanld Bug (E-mail)
d9A971 (Instant Messaging, IM) Wi (Chat) wazn1suuietly (Sharing) ’Baunans

unapnasu (Platform) Scott (2010, p. 38) N&@1991 FaANLATRYN e AENLILEa (Subset) 189

]
as

A0d

e &

aAx (Social Media) Hwtaen1angaulUfdnMus (Interactive) foaeraity iadie
(Facebook) vammes (Twitter) snudily (MySpace) wazlasaw - Nadaiu dspuiAzatie
HiieldipuldiaialszdRdausia (Personal Profile) ieazifludeunilsnesguauivon (A

. . dl = s Il b7 [ o o o & 1 d‘ Yo
community of friends) Niatiaz lswmdeuiu uazutudoyariy dAnfudsnuaradneilafy

o dl o b 4 &Y = %
prntisusnngaluilaqiiu ldun afla uazvanmas
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7.3.1 waila (Facebook) Brown (2009, p. 51) nana91 wlatia Haneouziily
Sudean (Social Web) fitlaninsfieuuanndnlfidinunainasziRdausa (Profile) uay
AS1aFaateiiew (Friends) wazuaLnaiady (Applications) 4AN194 AN NN 1@e
mwadeslig uavamnsadaszundeya wazeunaliiinisutsuleya (Share) iluag
nana ?3’11/?;‘1@1/)%‘1’\1@%@\‘]LWﬂﬁﬁﬁl‘NLLWﬁl‘ﬂﬁ‘x'ﬂ’lﬁlﬁfJ’w\lﬁm\lﬁ\l’]lﬁ%ﬂLLL‘fﬂ"auﬂ 2007 Aunshdau
waijm Brown (2009, p. 75) n81997 LW@ﬁﬂIuﬁ@QﬁuibﬁmﬂuéﬁwLL@wwaLﬂ%u?;”L%”Lums
wiitTugddne (Photo-sharing Application) nsTnadamanu (Post) LATAINNTARANITIY
nanAMuaulaluanuras ngu (Groups) wniwa (Fan Pages) qu (Communities)
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